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Al Case Study

SAASFLOW

Autonomous Sales Pipeline

Always-on Al qualification improved sales productivity and shortened the time required to
move deals forward.

Key Outcomes

® 60% increase in sales team efficiency
e 15-day reduction in sales cycle length

® 24/7 lead qualification coverage

Business Context

SaaSFlow needed to increase sales capacity without adding unnecessary manual qualification
overhead.

Agentix Labs Solution

Agentix Labs deployed Al agents to qualify leads continuously, prioritize opportunities, and
support a faster sales workflow.

Implementation Highlights

m Lead qualification automation
m Al-assisted pipeline operations

m Sales workflow acceleration
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